CIGARETTE OUTLET FACTS 


• C/0 CU^SS OF TRADE NOW REPRESENTS 12% OF ALL CIGARETTES SOLD 
THROUGH 4,000 + RETAIL OUTLETS 

• THE CIGARETTE STORE (CS) IS THE FASTEST GROWING FORMAT WITHIN THE C/0 
CUSS OF TRADE 

• CIGARETTE STORES REPRESENT 80% OF THE CIGARETTE OUTLET UNIVERSE 

• CIGARETTE STORES AVERAGE WEEKLY INDUSTRY VOLUME IS 800 CPW 

• MAJOR POINTS OF DIFFERENCE FROM OTHER CUSSES OF TRADE 

- RETAIL PRICE ADVANTAGE - LOWER MARGINS 

- FULL BRAND SELECTION 

- HIGH LEVEL OF PROMOTIONAL ACTIVITY 

- PRODUCT ACCESSIBILITY 

- SMOKER FRIENDLY ENVIRONMENT 

• HIGH CARTON TO PACK RATIO - 90-10 RANGE 

• STRONG FULL PRICE SALES - 60/40 RANGE 


COMPETITIVE ACTIVITY: 


• PM IS AGGRESSIVELY SELLING THEIR EXCLUSIVE PREMIUM TOBACCO STORE 
PROGRAM 

• PM HAS EXCLUSIVITY IN ABOUT 10% OF CIGARETTE STORES 

• INDUSTRY APPROACH TO DATE HAS THE GREATEST APPEAL TO RETAILERS - IT 
OFFERS THE BEST SELECTION OF PROMOTION ACROSS ALL BRANDS WHICH 
RESULTS IN GREATER CONSUMER SATISFACTION 

• BAT AND LORILURD WILLINGLY PARTICIPATE IN THE C/0 FORMAT PROVIDED 
REQUIREMENTS ARE SATISFIED 

• THE RJR C/0 CONTRACT IS COMPETITIVE AND IT’S WORKING. WHEN PROPERLY 
EXECUTED IT DELIVERS: 

- KEY IN-STORE REAL ESTATE 

- COMMUNICATES BRAND MESSAGES 

- ALLOWS OUR BRANDS THE OPPORTUNITY TO INTERACT WITH BOTH 
FRANCHISE AND COMPETITIVE SMOKERS 


Source: https://www.industrydocuments.ucsf.edu/docs/jscy0000 
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